

















with enduring intrinsic value (basic shelter and land)
to something with fleeting or even no future value
beyond the paper on which it’s printed.

1 Most houses are made of wood. It takes a long
time to grow a tree (I didn’'t have to do much
research to figure this one out). The components of our
homes and the cost of the labor to assemble them are at
the least protected by inflation for, unless our homes are
abandoned to the elements, they are quite durable.

2 o At least so far, we make our own houses, not
the Chinese.

21 The cost of mortgage financing across all mea-
sured households, is only about 11% of dis-
posable income. While this is clearly skewed by older
homeowners with little or no payments, it still underlines
the overall degree of affordability.

2 Our population is aging. As a group, the high-

est percentage of home owners falls into the
higher age brackets. In other words, the older you are,
the more likely you are to own a home and as the boom-
ers age, we will have even more owners.

2 Single person occupancy. As more people live

ever longer, single occupancy continues to grow.
While it may not be the most financially prudent, have you
tried telling Grandma she has to leave or “shack up?” Emo-
tional attachment and good old stubbornness are not fac-
tors that economists usually model. But they should.

2 Speaking of stubbornness, most would-be sell-

ers confronted with the realization that if they
sell, it will be for less than they truly thought their house
to be worth will simply remove it from the market and
wait until the market returns.

2 5 A house is more than just a house, to most, it is a

home. It’s where we raise our families; it’s where
we carve our histories into door frames; it’'s where we form
our memories of youth, marriage, parenthood and beyond.

Growing Opportunities

So, despite what the media may tell us, despite what
Wilbur Wright was told, to those that warn of the impending
crash, I say sure, the possibility exists. Yet, if it does, it’ll be
due not to fundamentals gone wrong but a self fulfilling
prophecy seeded by ignorance and unfounded panic. It
seems to me that despite a little upheaval, turbulence or
even temporary inversion, the housing market, just like the
wing of a plane, will keep on flying.

Back in the Wright Brother’s day, crowds gathered
in the dunes at Kitty Hawk knowing that they might
see something heavier than air take flight or perhaps
witness a sensational crash. This is not too far from the
collective expectations for our housing market today.
Have we witnessed a short departure from the ground
followed by a “soft landing” or are we expecting a
crash? As Mortgage Planners, I think we all should be
like the one really smart individual in the crowd back
at Kitty Hawk who sensed the real opportunity and
bought up all the land around that little strip of once
desolate land that’s now a national historical treasure
and destination for thousands of tourists.

Opportunity disguises itself in many ways. Rarely
is it obvious. Knowing the history of our market best
prepares us to anticipate the future, identify those
opportunities for your clients and fly at the leading
edge of your practice. ®
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